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Forward -Looking Statements Er’ro

Industries

Statements in presentation that express a belief, expectation or intention, as well as those that are not historical
fact, are forward -looking statements under the Private Securities Litigation Reform Act of 1995. They involve a
number of risks and uncertainties that may cause actual events and results to differ materially from such forward -
looking statements. These risks and uncertainties include, but are not limited to: general economic conditions in
the markets served by our businesses, some of which are cyclical and experience periodic downturns; the effect of
changes in currency exchange rates, expected volumes of purchases of parts denominated in euros used for
engines to be sold in U.S. dollars; prices and availability of raw materials; and the amount of any payments
required to satisfy contingent liabilities related to discontinued operations of our predecessors, including liabilities
for certain products, environmental matters, employee benefit obligations and other matters. In addition, adverse
developments could arise in regard to voluntary petitions filed by certain of our subsidiaries in U.S. Bankruptcy
Court to establish a trust that would resolve all current and future asbestos claims. Our filings with the Securities
and Exchange Commission, including the Form 10K for the year ended December 31, 2015 and Form 10-Q for the
guarter ended March 31, 2016, describe these and other risks and uncertainties in more detail. We do not
undertake to update any forward -looking statement made in this presentation to reflect any change in
management's expectations or any change in the assumptions or circumstances on which such statements are
based.

We own a number of direct and indirect subsidiaries and, from time to time, we may refer collectively to EnPro

and one or more of our subsidiaries as owed or to the
oours. o0 These and similar references are for convenien
EnPro and each subsidiary is an independent entity with separate management, operations, obligations and

affairs.

This presentation also contains certain non -GAAP financial measures as defined by the Securities Exchange
Commission. A reconciliation of these measures to the most directly comparable GAAP equivalents is included as
an appendix to this presentation . We will also be referencing certain pro forma unaudited condensed consolidated
financials. Please refer to our earnings releases for important information regarding how pro forma financial
information is derived, as well as related risks and uncertainties
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1 NYSE listed symbol: (NPO) Sales
| Market Cap.®: ~$1.2 Billion

| Shares outstanding: ~22 million

| Dividend / Div.Yield: $0.84 / 1.5%?

| # Employees ~6,200

] History: founded June 1, 2002
A Spin-off from Goodrich Corp.

- 2012A 2013A 2014A 2015A LTM-Q1'16
A Several brands >100 years old B Consolidated Sales OGST Sales**

| Report in 3 segments

- : Adjusted EBITDA
i Sealing Products

i Engineered Products
N Power Systems

| Garlock Sealing Technologies (GST)
Deconsolidated business

]

)]

Chapter 11 bankruptcy protection from
asbestosrelated claims

~

2012A 2013A 2014A 2015A LTM-Q1'16
B Consolidated Adj. EBITDA OGST Adj. EBITDA

A profitable business

*GST Sales are net of inter-company sales
1Based on stock price of $56




Critical and Demanding Applications En’ro
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Demanding operating

environments such

Extreme performance requirements
Highly corrosive

Extreme temperature and or pressure
Very long life

A A A e

€ where the quality and reliability
of products are critical
Nuclear reactor pressure vessel seals

| Aircraft engine & landing gear seals
and bearings

| Petroleum/chemical refinery process
sealing

Class 8 truck wheel ends and brakes
] Semiconductor fab plant clean rooms

Commercial and strategic advantages

High level of customer loyalty

Significant switching costs and barriers to
entry

Strong, value based pricing leverage
Significant conversion value-add

Financial impact

12-18% return on capital (mid/high 20%
pre-goodwill)

Low to mid -teen operating margin
expectations

1-2%annual pricing improvement
Limited sales churn

Critical nature of products leads to significant commercial and strategic advantages
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Leading Brands Drive Recurring Business
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Core Brands

Garlock

>SS
STEMCO

A Higher Standard of Performance.™

Technet

r]

GROUP

O GGB

BEARING TECHNOLOGY

Select Supporting Brands

] Gylon |
] Klozure 1
] Lubrikup |
] Pro-Torqg 1

J STEMCO Duroline J

] FM OPEnNgines |

Pikotek
PSI
Gar-Seal

STEMCO Kaiser
Aeris

Helicoflex | Bio-Guardian
Cefi |l 6Ai r] Feltmetal
Origraf

| DU | DR4

] DX 1 GARMAX

] Hi-Flo | Valvealert

] Twin Ring

1 FM/Alco ]l FMMAN

Colt-Pielstick

Flagship Products

PTFE based gasket material for
high pressure, high temperature
applications

Class 8 truck wheel-end seals,
bearings and accessories

Spring energized seals, advanced
polymer seals, abradable seals,
and edge welded bellows seals

Metal and polymer-backed, self-
lubricating plain bearings

High flow valves, piston and rider
rings, and monitoring devices

Medium-speed diesel engines
for marine and stationary power
applications

<



Highly Diversified Business

Ep’
Leads to Stable Cash Flows s

2015 Pro Forma Sales by Market

Food & Pharma
Medium/Heavy - I 1) (2
T Free Cash Flow Generation @)

Other Industry
($ in millions)

Chemical & Materials —,
Processing

Power Generation

Aerospace QOil & Gas
Electronics &

Semiconductors Avg. with

GST $157

Defense

General
Industry Auto Avg. w/o
GST $114
2015 Pro Forma Sales by Geography
Latin America Oth\er

Canada__

Asia Pacific

United
States

Europe 2012A 2013A 2014A 2015A LTM-Q1'16

®mEnPro - FCF OGST - FCF

Diversified geographic and end market mix leads to stable cash flow generation

(1) FCF defined as adjusted EBITDA less capital expenditures.
(2) Refer to Appendix for EnPro and GST FCF reconciliations to Net Income




Overview of EnPro Industries, Inc.

(% in millions)

Sealing Products Engineered Products Power Systems
Consolidated Sales: Segment Profit: Margin: Sales: Segment Profit: Margin: Sales: |Segment Profit: | Margin:
GAAP $705.6 $84.3 11.9% $297.8 $6.4 2.1% $204.6 $27.1 13.2%

Deconsolidated Sales: Segment Profit: Margin: Segment Profit: Sales: |Segment Profit: | Margin:
GST2 $162.8 $34.6 21.2% $1.3 $1.0 76.9% $2.4 $0.7 29.2%
Products
| Gaskets & Packing 1 Polymer Products 1 Wheel End | Plain Bearings | Reciprocating Medjumspeed Diesel
1 Oil Seals | High Performance 1 Suspension 1 Bushing Blocks Compressor Engines
| Isolators Metal Seals | Brake Products | Bearing %eal'”g Parts & Service
| Spacers | Brush Seals | Intelligent Assemblies Og‘_pon_e”ts Systems Packager
| Bellows Transportation ﬂé;st”;gts'on
1 Turbine hot path Systems
End Markets
1 GeneralIndustry | | Electronics & 1 Medium/Heavy 1 Auto 1 Oil & Gas Commercial
| Oil & Gas Semiconductors Duty Truck | General Industry || Compressors Government
| Basic Materials | 4 Aerospace 1 Other Industries 1 Mobile & | Services
| Chemical Processing Power Generation Agriculture 1 Chemical
| Power Generation{ 1 General Industry Equipment _ Processing
1 Water | Oil & Gas 1 Other Industries | Other Industries
| Other Industries | 1 Food & Beverage
1 Other Industries

Notes:

All numbers are for the last twelve months for the period ended December 31, 2015.

(1) Refer to Appendix for Reconciliation of Revenue and Segment profit.
(2) Includes sales and segment profit from GST and certain of its subsidiaries net of intercompany sales and segment profit.
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